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PSYCHOLOGY OF SELLING,
RELATIONSHIPS AND HUMAN

COMMUNICATION

ALLAN PEASE
Mr Body Language

A
U

SSIESPEA
K

ER
SU

SA
.CO

M



BIO

Allan Pease researches and studies the
psychology of selling, relationships and
human communication. He teaches
simple, field-tested skills and techniques
that get results.

And he delivers his message with humor,
which motivates people to want to use
these ideas immediately. Allan takes you
through powerful communication
techniques and teaches you how to
decode other people's behavior - and
what to do about it. He also reveals the
subtle clues that appear in meetings,
phone calls, negotiations and face-to-
face encounters.
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Known worldwide as “Mr Body Language”,
Allan's own record in the field of selling,
motivating and training is equaled by few
others. He is a born achiever, starting his
career at age 10 selling rubber sponges
door to door. At 17, he was the No.1 national
salesman for a company selling bed linen,
pots & pans. At 21, he was the youngest
person ever to sell over $1,000,000 of life
insurance in his first year, qualifying for the
Million Dollar Round Table.

He has addressed audiences in 70
countries, and his programs are used by
businesses and governments to teach
powerful relationship skills. His messages
are relevant to any area of life that involves
winning people over, getting them to like
you and say 'yes'.
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TOPICS BODY LANGUAGE – IT'S
NOT WHAT YOU SAY

Learn the techniques that will
change the way others perceive
you. Allan teaches you how to read
between the lines of what is said
so you’re always one step ahead.

QUESTIONS ARE THE
ANSWERS

Questions Are The Answers is a
sales and negotiation system that
will change the way you do
business. Whether you’re a network
marketer or rely on sales for your
business, this system is for you.
Allan shows your audience how to
get interest and keep attention, how
to motivate others to WANT to join
your cause, and the 5 Solid Gold
Questions that never fail.

HOW TO BE A PEOPLE
MAGNET
People form their impression of
you in under 90 seconds. Allan
teaches you how to master those
crucial moments in any meeting or
encounter, whether it be face to
face or via technology. Become a
‘human magnet’ so you can
effortlessly turn any situation to
your favour.

COMMUNICATING FOR
RESULTS
Get the best result in business by
understanding what people are
really thinking. As a motivational
speaker, Allan teaches what men
and women need to do to get on in
business, and how to avoid
arguments, disagreements and
conflicts. Learn how to get
corporation and gain credibility.
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SHOWREEL

AUSSIESPEAKERSUSA.COM

https://youtu.be/I4TmJegxMvo
https://youtu.be/rtZ8zvtnO_c


TESTIMONIES

EVENTS - TRAINING
CONTROLLER, PITTARD
TRAINING GROUP

Allan’s presentation presented in a manner
that was humorous and entertaining and very
motivational. A hard combination to achieve,
Allen would be a huge asset to any
organisation who is looking for an amazing,
one-of-a-kind speaker.

DIRECT SELLING ASSOCIATION
(UNITED KINGDOM)

The best test of a really great speaker is
whether any member of his audience, a short
while afterwards, is willing to travel a few
hundred miles and pay good money just to
listen to him again. You pass that test with
flying colours.
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+61 434 227 782
AUSSIESPEAKERSUSA.COM

CONTACT

TEAM@

AUSPEAKUSA

AUSPEAKUSA
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